
 I had a migraine. It was 

raining all week. My territory is about 

an hour from the town I live in.  I have 

a team to look after, help, and provide 

ongoing training for. As you are 

reading this right now, would you see 

these statements as obstacles or 

opportunities? A wise man once 

explained, "Successful people do 

what unsuccessful people won't do."  

It always feels like there are not 

enough hours in the day, but I know 

that if I use the system, the numbers 

will always owe me more than I can 

predict! 

 I began my week with a status 

update from my sales leader, Fred 

Rodriguez. I'm from Laredo, Texas, 

and work on the same team as Claire 

Dickinson Sanchez, who I'm sure you 

all know. Claire and I were in Sales 

School together back in February of 

this year. Since we started, we have 

always been neck and neck in total 

personal production.  Thank you, 

Claire, for all your effort because it 

motivates me as a pacesetter. I 

appreciate that more than you know.  

 Weeks before, I was allowed 

access to the county employees there 

through a contact I had in my previous 

career.  My former professor was now 

the County Judge and had allowed me 

to speak to any county employees 

during working hours.  

 My first stop of the day on 

Tuesday was the Sheriff's office 

where I had already enrolled the local 

Sheriff.  At this office I met up with a 

few employees and met my goal for 

the day of four applications! 

 The following day, and 

Thursday, I went to a locally owned 

bank that had also allowed me to 

speak with their employees. The bank 

happened as a result of a cold call a 

couple weeks ago where the VP and I 

agreed to a specific schedule. She 

allowed me to show the employees 

there because she is responsible for 

handling their benefits and she found 

the fact that payments would be 

through ACH and not payroll 

deduction very appealing. She 

explained all the reasons payroll 

deduction is not her favorite way to 

go.

 By the end of Thursday, I had 

closed twelve sales in six hours total. I 

made a few more calls on the drive 

home and would like to thank my two 

biggest cheerleaders who always 

have words of encouragement over 

the phone, as they are so far away. 

Thank you J.J. Jordan and Alfredo 

Barrera for being so supportive!  The 

inspiration and advice you guys share 

with me helps me improve day by day.  

 Of course, thank you to Fred 

Rodriguez for ALL the guidance you 

continue to share!  I appreciate the 

fact that you are looking ahead and 

give me direction in small steps so 

that I don't fall. 

 What I saw this week more 

clearly than ever before were two 

things.  Keep putting in the hours and 

the activity and the system will begin 

to owe you and will pay you back. 

Secondly, it’s true what they say, "If 

you help enough people get what they 

want, you will get what you want."  I 

spent months focused on others, and 

the pay off was bigger than I 

imagined, writing twelve policies in 

two days. I hear stories of other 

agents writing fourteen in a day and I 

used to think, how?  I get it now.  

 I did this for a few reasons. 

One was to prepare for the Trainmore. 

The other main reason I Eagled was 

because my 32nd birthday just past 

on November 2nd and I hadn't gotten 

myself a gift.  This was my birthday 

gift to myself. So, Happy Birthday to 

me and thank you, Jesus, for allowing 

me to protect these families as I 

prayed every morning for that 

opportunity. 
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